
Company Overview

Energy Edge Advisors, LLC, based in South Texas (Corpus Christi), acts as intermediary and facilitator helping buyers and sellers
navigate physical commodity transactions with a compliance-first approach. Guided by a smart sourcing philosophy, we help parties
clarify objectives, compare viable paths, and move from intent to execution—with transparent milestones, aligned documentation, and
without overpromising outcomes we do not control.
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Energy Edge Advisors, LLC
Texas limited liability company

FOUNDED

2024

CERTIFICATE OF FILING

File Number 805827925
Texas Secretary of State

Mission and Value Proposition

Mission. Enable disciplined physical commodity procurement by facilitating clear, well-documented paths between buyers and sellers
—grounded in compliance, transparency, and Gulf Coast market context.

Value proposition. We reduce friction and ambiguity in physical trades by structuring the conversation before capital is committed:
clarifying needs and constraints, aligning counterparties and logistics partners, and keeping documentation and milestones visible—
while remaining a facilitator, not a guarantor of price or performance.

Our Products and Services
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Facilitation-first posture—no overselling certainty on volatile markets

Compliance-aware process before and during engagement

Smart sourcing: compare viable paths before lift or capital commitment

Gulf Coast / Corpus Christi perspective on corridors and logistics

Sourcing Strategy: Clarify needs, constraints, and acceptable tradeoffs before you commit capital or lift.

Counterparty Coordination: Cadence and agendas that keep principals, inspectors, and logistics partners in sync.

Contract and Logistics Alignment: Terms, Incoterms-style handoffs, and milestone checks described in plain language.

Market Context: Structured views of drivers and risks so decisions stay proportional to the deal— across refined products,
blendstocks, bunker fuels, feedstocks, and related corridors.



How We Engage

Engagement typically moves from discovery to path
comparison, then to documentation and logistics alignment, and
finally to coordinated handoff among principals. We reply to
qualified inquiries with next steps and keep milestones visible
throughout facilitation.

Formal protection of introductions and confidential information
is handled under separate written agreements (for example, an
NCNDA) when appropriate.

Markets and Focus

Focus on physical energy and related commodities—including
refined products, blendstocks, bunker fuels, and feedstocks—
with particular attention to Gulf Coast corridors and export-
oriented logistics.

Specific product, volume, and Incoterm structures are defined
deal-by-deal with the principals.

Compliance and Governance

Energy Edge Advisors conducts facilitation under a compliance-first standard. Counterparties are expected to meet applicable legal
and regulatory requirements. We do not proceed where required diligence cannot be completed or where sanctions, AML, or trade-
control risk is unresolved.

Contact Information

Legal name: Energy Edge Advisors, LLC

Location: Corpus Christi, TX, USA

Email: info@enedgeadvisors.com

Website: www.enedgeadvisors.com

Connect With Us

Share your objectives and constraints—the commodity, corridor,
and timing you are weighing. We reply to qualified inquiries with
next steps and keep documentation and logistics milestones
visible throughout the facilitation process.

Disclaimer: Energy Edge Advisors, LLC acts as intermediary (facilitating and coordinating) transactions, not as buyer, guarantor, or principal, unless
separately agreed in writing.
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C O M PA N Y  P R O F I L E

Engagement, Markets & Governance

Role clarity: Intermediary/facilitator only; not buyer, seller, broker of record, guarantor, or principal unless separately agreed in
writing.

KYC / counterparty diligence: Identity, ownership, and legitimacy checks appropriate to the engagement before introductions
proceed.

Sanctions, AML, and trade controls: Alignment with applicable U.S. and international sanctions, anti-money laundering, anti-
corruption, and export/import rules relevant to the transaction.

Documentation discipline: Clear written scoping of the opportunity; confidentiality and non-circumvention protections when
required.

Information governance: Confidential and buyer-protected information shared only on a need-to-know basis through agreed
channels.

No partnership or agency by default: Facilitation does not create partnership, joint venture, fiduciary duty, or agency unless
documented separately.


